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DISCLAIMER REGARDING FORWARD-LOOKING STATEMENTS

This presentation contains forward-looking statements within the meaning of Section 27A of the US Securities Act of 1933, as amended, and Section 21E
of the US Securities Exchange Act of 1934, as amended. These statements are subject to risks and uncertainties that could cause actual results or
outcomes of RELX PLC (together with its subsidiaries, “‘RELX", “we” or “our”) to differ materially from those expressed in any forward-looking statement.
We consider any statements that are not historical facts to be “forward-looking statements”. The terms “outlook”, “estimate”, “forecast”, “project”, “plan”,
“intend”, “expect’, “should”, “could”, “will", “believe”, “trends” and similar expressions may indicate a forward-looking statement. Important factors that
could cause actual results or outcomes to differ materially from estimates or forecasts contained in the forward-looking statements include, among others:
regulatory and other changes regarding the collection or use of personal data; changes in law and legal interpretation affecting our intellectual property
rights and internet communications; current and future geopolitical, economic and market conditions; changes in the payment model for our scientific,
technical and medical research products; competitive factors in the industries in which we operate and demand for our products and services; our inability
to realise the future anticipated benefits of acquisitions; compromises of our cybersecurity systems or other unauthorised access to our databases;
changes in economic cycles, communicable disease epidemics or pandemics, severe weather events, natural disasters and terrorism; failure of third
parties to whom we have outsourced business activities; significant failure or interruption of our systems; our inability to retain high-quality employees and
management; changes in tax laws and uncertainty in their application; exchange rate fluctuations; adverse market conditions or downgrades to the credit
ratings of our debt; changes in the market values of defined benefit pension scheme assets and in the market related assumptions used to value scheme
liabilities; breaches of generally accepted ethical business standards or applicable laws; and other risks referenced from time to time in the filings of
RELX PLC with the US Securities and Exchange Commission. You should not place undue reliance on these forward-looking statements, which speak
only as of the date of this presentation. Except as may be required by law, we undertake no obligation to publicly update or release any revisions to these
forward-looking statements to reflect events or circumstances after the date of this presentation or to reflect the occurrence of unanticipated events.
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Legal investor seminar

Agenda

Overview and strategy Slides 4 - 18
Customer use cases and product demos Slides 19 - 20
Concluding remarks Slides 21 - 22
Q&A

Speakers: Mike Walsh, CEO Legal; Jeff Pfeifer, Chief Product Officer, North America and UK
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Overview and strategy

Mike Walsh
CEO, Legal
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Legal position within RELX

RELX revenue

RELX EBITDA

Legal

LTM Legal revenues to 30 June 2024: £1.9bn ($2.4bn)

& _RELX
Legal revenue by category
H1 2024
Format Geography Type
Print & face-to-face Rest of World Transactional
9% 1% 21%

Europe
21%

Electronic North
91% America
68%

Subscription
79%
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Legal revenue by segment
H1 2024

News & Business

News content, company information, industry
data, and public records for corporations

Government and Academic

+  Legal research, analytics,
decision tools, and workflow for
government and law schools

Print

Law Firms and Corporate Legal

Research, analytics, decision tools,
and workflow for legal professionals

& _RELX

Delivering improved revenue growth and margins

Underlying revenue growth

e 2% 2% 2% b gy P

5% *0%

Underlying adjusted operating profit growth

W% gy

+T% +7% +8%

2015 2016 2017 2018 2019 2020 2021 2022 2023 Sep'24 2015 2016 2017 2018 2019 2020 2021 2022 2023

YTD

Capital expenditure as a % of revenue

% 0% g9 9% 9% 9% 9%  10%

2015 2016 2017 2018 2019 2020 2021 2022

EBITDA margin

3089 029% 3A4% 337% S46%

27.9% 28.9%"

10%

2023 2015 2016 2017 2018 2019 2020 2021 2022 2023

*2018 and prior margins include pre-publication amortisation charge
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Strategic priorities

value to our customers

Pursue growth in adjacent use cases

Generative Al

Drive improved organic revenue growth through further development of legal analytics
Expand our portfolio of information-based solutions, analytics and decision tools that deliver enhanced

Leverage new product use cases across lawyers’ key decision points and expand products globally

Leverage our global, modular legal technology platform and comprehensive, accurate content
Continue to invest in our scalable and modular technology platform leveraging both Extractive and

& _RELX

Shift to analytics, decision tools, and workflow driving growth

Legal revenue by solution type

High single
digit growth

2021 2024
Print reference: Print reference:
Mid-high single Mid-high single
digit decline Analytics, digit decline
decision tools,
and workflow:

Analytics,
: Electronic decision tools,
Electronic reference: and workflow:
reference: Growing faster Double digit growth
Low single inteqrated
digit growth on integrate Expanded use
platforms cases accelerating
transition
2021 chart extracted from Legal Analytics Teach-in, 10 November 2021 &
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Evolution to higher customer value analytics, decision tools, and

stand-alone analytics,
decision tools, and
workflow leveraging
comprehensive content
and using advanced Al/ ML
technology

+ Sold as stand-alone point
solutions

decision tools, and
workflow and expands into
new Use Ccases across a
lawyer’s workflow

Sold as an integrated
platform — combining
electronic reference,
analytics, decision tools,
and workflow

fully integrated into Lexis+,
significantly expanding
customer value and use
cases

Sold as platform upgrade to
Lexis+

Accelerated development velocity

& RELX

workflow
2015 - 2020: 2020: 2023: P$2t2é4§ &
i is+ is+ .
Lexis Advance Lexis Lexis+ Al (customer preview)
7\ 7\
—_—0 O O O—>
Research Integrated Integrated Generative Al Next generation Generative Al
Platform Platform Platform legal assistant
+ Electronic reference and Integrates analytics, * Generative Al capabilities * Integrates with customer

content and expands deeply
into personalized Generative Al
use cases

Sold as add-on to Lexis+ Al

)

11

Lexis+ integrates decision tools and expands into new use cases

@” Lexis+

(illustrative use cases)

6pm: Leverage
Practical Guidance
el templates to draft new
case documents

]

4pm: Understand past Large Law
Court and Judge Litigation
behavior using attorney

Litigation Analytics

2pm: Compare client’s
4 brief against opposing
Gl counsel's using Brief

¥ pnalysis

Key legal tasks - illustrative

8am: Check Legal
News Hub for breaking
news and competitor
updates

1

| 10am: Build strategy
: through Legal

1 Research, searching
1

1

through case law

———————

______________

& RELX

Lexis+ drives customer value:

* Platform integrates stand-alone tools
into a unified interface providing a
single point of customer execution

» Use case expansion beyond research
into analytics, decision tools, and
workflow

* Provides information-based solutions to
lawyers throughout the workday,
embedded at key decision points

Leverages Extractive Al capabilities
built over a decade

12




Lexis+ Al drives further use case expansion through Generative Al

@ Lexis+ @

(illustrative use cases)

6pm:
Automatically
draft brief based
on templates,
desired tone,
and case law

8am: Summarize
breaking legal
news, highlighting
how it may impact
case arguments

@ Lexis+

use cases
n

Large Law

Litigation
4pm: Summarize . attorney . 10am: Ask follow-up
case opportunities

questions to better

and risks from understand key
litigation analytics . points of case law
data surfaced via search

2pm: Upload opposing
counsel's motions and
briefs and analyse them
via follow-up questions
Key legal tasks - illustrative

& _RELX

Expansion of use cases enabled by
Lexis+ Al driving significant customer
value:

+ Seamless integration of Generative Al in
trusted and familiar Lexis+ environment

* Higher quality work product
+ Substantial time savings

* More rapid and effective business
development

Value equation driving significant
demand among customers

13
13
J 4 J 4 L] . .
Protégé: next generation personalized legal Al assistant
————— 1
) time 4’ I
y 7 ni overt™ - 1
‘ Protégé Expanding opportun 22 _ - !
“Virtual assistant’ personalized to each % ————— Long-term roadmap: o
lawyer. It knows their workflow, tasks, work, —= Generative Al agents for thousands of specific |
style, and preferences Near-t dman: personas and tasks. For example: :
Leverages authoritative & accurate legal data ear-term rc->a m?p. +  Law firms: 1
and has access to firm knowledge * :in:ag:talgl?ngl;z;l;?g?i:r; « Real Estate attorney (draft property contract) |
specific content * P attorney (compare patent applications) :
1Use case expansion - Personalized Al for specific * Taxattomey (analyze an estate plan) |
legal personas - initial focus on * Corporate: o 1
@ I. e Xi S+ m law firm litigator and M&A « General Counsel (flags risks in contracts)
attorney o Comp!iance officer (revise contract for :
« Example use cases enabled by CRPIEnES) :
Protége: « Paralegal (conduct research on firm docs)
. X 1
1Use case expansion| «  Draft contract in firm’'s Govemment o ;
bkl i style «  Attorney general (identify and analyze :
> . X relevant precedent) 1
((6 Lex' S+ 33:;?:;::: rfr;:lapp" oable * Prosecutor (craft case strategy) :
precedent « Public defender (stress test litigation :
arguments) 1
1
| Protégé expands on the Generative Al capabilities of Lexis+ Al
& RELX 14
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Comprehensive and accurate content critical for all our products and a
crucial component of reliable Generative Al solutions

Content sets (non-exhaustive, US-based ples) l ple of uniq Value to customers
100+ billion documents and records, 2m+ new documents added Case Law + ~25% more coverage than other providers, 100m+ documents Most comprehensive,
g;'it”{' from tsvek:; 5‘.’1‘;'108(5)' gdggeratl?‘g 15t0+ bt'”'on c‘:"“tfc“"é‘st- g (Federal + (including 10m+ unpublished cases) up-to-date, and accurate
itation network wi + different treatments, constantly update . . i
P Faders] CoutDocke's State) « Continuously updating to keep current (e.g., on average a court rese_arch esgentlal for
St Logat Fedorl Cout ks ot ’ quality practice
e Logsiton e s updates a case multiple times after its release)
Precedents FederalCour Orders
Feders y Verdcls * Enriched via editorial and metadata enhancements (expert
as0Law Summares FederalExpet Winss Repors : " né _
Case Law Hoacholes o el Expor Wines Tesmones summaries, headnotes, and linkages to billions of entities)
egea ExpertWiness Supering Valerils
Pending Se Logsaion St Court Dockels e o . -
s State Cour Rules « Always current citation network indicates if case is still valid
Peadngs st Court Constutons
i cgns Sk oy v
Steparss Citons St Expot Wines Regors
e Sits o ioess oot el Federal & + ~4m statutes and ~70m historical records covering 200+ years of ~ Access to statute history
i Lo s State content (beyond what is available through original sources), / versions critical for
Conggssora Records Statutes and driving changes to 4m+ other interlinked documents accurate interpretation
Hongeed %&iﬁéﬁggzggw S"Zﬂ?ﬁiﬁiﬁl?ﬁf” * Records enhanced with expert-crafted case notes
Archived Codes Nimmer (Copyright)
Ot Cotes Woords (Federal Prece)
P — feeiaiiindl Matthew « Trusted proprietary brand providing authoritative legal analysis Expert commentary
o it Bender since 1887 crucial for interpretation
50.Sate suneys “gency Opiions
Lo 50 e argney B s « Portfolio of 1,300+ treatises curated by legal experts, cited in over and argument
Lgal News Cusiom Newsetrs (Lond50 Puse) Pk Compary s 153,000 US federal and state cases
Internal firm content (accessible via integration, ples) Practical  36k+ proprietary documents drafted by 2,500 leading Market standards for
100+ million documents per firm, hundreds of billions overall Guidance practitioners across 50+ jurisdictions and 26 practice areas (e.g., legal terms and proven

Commercal Leases Motions
Merger Documents Brifs
Employment Agreements Pleatings
efers of understanding Complaints
Non-disclosure agreemens
Other agreements
Legalssue research memos
State and Federal law comparison analyses

Otr figaion documents
Complance invesigation documents
Customer communications

practice notes, templates, checklists, etc.)

practitioner work
products vital to a
streamlined workflow

— G&_RELX — 15
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Continuously evolving modern and lightweight technology platform
enables rapid innovation
RELEVANT SCALABLE FLEXIBLE MODULAR
Al factory: Cutting Multi-cloud: Cloud Agile development: Shareable
edge machine learning native within multiple Continuous code microservices:
and artificial cloud environments, deployment with agile Modular technology
intelligence capabilities enabling increased product development platform structured into
built on top of robust scalability, reliability, enables quicker components that can
infrastructure and data and agility release frequency at be reused and shared
platform reduced cost across businesses
Data lake / content
Use of Al and automation technologies to enrich content, create multiple levels of metadata, and enable data mining and analytics
Cloud based infrastructure enabling single point of access via browser
— & RELX — 16
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Generative Al seamlessly integrated into legal technology platform

Enabling innovation through:

« Technology agnostic multi-model approach enabling rapid testing, adoption, and scaling of latest models
¢ Legal Retrieval Augmented Generation (RAG) platform continuously evolving to provide the most relevant content

» Composable, scalable, and multi-cloud underlying infrastructure seamlessly integrated with global legal technology
platform enabling rapid development, continuous experimentation, and ability to stay on top of evolving Al trends

« Prioritizing data privacy and security ensuring safe use of Al and driving development in line with RELX Responsible Al
Principles

Producing market leading answer quality and speed

— & RELX — 17
17
Cost innovation to manage cost growth below revenue growth
Continuously improving & automating processes to drive cost innovation, now also leveraging Generative Al tools
Examples
Content Technology
+ Proprietary Lexis+ Al Content Platform to integrate + Developer coding assistant for code generation,
Generative Al and automation throughout our debugging, test case generation, code refactoring,
editorial processes and more
* Incorporating Generative Al into the editorial * Integrating Generative Al across the software
workflow accelerates the publication process, development lifecycle streamlines code production,
increases publication output volume, and maintains enhances code quality, and increases deployment
high content standards frequency
— & RELX — 18
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Customer use cases and product demos

Jeff Pfeifer
Chief Product Officer, North America and UK

- & RELX - 19
19
1] 1] 14 14
Product demo: Lexis+, Lexis+ Al, and Protégé
Lexis+ Lexis+ Al Protégé
Example use Integrated research and legal analytics: Generative Al-powered tasks: Personalized Legal Al:
cases shown . answer common legal questions «  Askalegal question «  Build a database of content for examination
«  Retrieve reference content for drafting +  Draftaclause +  Build a fact timeline from a set of
«  Benchmark agreements to market *  Summarize a lengthy legal document documents "
. . . *  Help me prepare for a deposition
+  Compare documents for inconsistencies « Benchmark an agreement against market
using Generative Al
«  Draft an agreement in my tone and style
using a sample document
«  Draft an agreement using my firm’s data
- & RELX - 20
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Concluding remarks

Mike Walsh
CEO, Legal

- & RELX -
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Summary

Improving revenue growth through development of higher value legal analytics and decision tools, now
leveraging Generative Al in addition to Extractive Al

Expanding use cases addressed and providing users with a seamless, unified, and integrated product
experience

Leveraging legal technology platform to incorporate cutting-edge technologies, enable rapid product
development, and drive cost innovation

Objective: Continue on improved underlying revenue growth trajectory with operating profit growth
ahead of revenue growth

& RELX
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Q&A

Sell side analysts and institutional investors wishing to ask a question should dial
in using the numbers below and conference password ‘RELX call’:

UK toll Free: 0808 238 9064

US toll free: +1-877-270-2148
Netherlands toll free: 0800 020 4659
International: +1-412-902-6510

— & _RELX
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